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Disclosures

Investment and Insurance Products and Services are not FDIC/NCUA/NCUSIF insured, not insured 
by any Federal Government Agency, not bank or credit union guaranteed, and may lose value.

Imeriti, Inc. and its employees do not provide tax or legal advice.  This commentary is not intended 
to be, nor should it be construed as, tax or legal advice. 

As with all matters of a tax or legal nature, your clients should consult their own tax or legal counsel.
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Is Your Business Profitable?Is Your Business Profitable?
Make the difference between an expedited paid case and a failed 

opportunity.

Ask the right questions, 
Complete ALL questions on the application, and
Set realistic expectations up-front for your client.Set realistic expectations up front for your client.

If you spent an extra five minutes per case, you could
◦ increase your placement ratio by 5%, and 
◦ your gross income would increase by approximately $12,000 per year!  This is based on 100 cases per year with 

   fit f $2 300  an average gross profit of $2,300. 
◦ This means spending another 8 hours or so each year and earning an additional $1,500 for each hour spent!

I   bilit  t  bt i   f   Increase your ability to obtain coverage for your 
clients that meets their expectations !
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Through the application process, g pp p
remember to:

1.  Explain the application, set expectations on how long it might take, and 
explain the “life cycle of an application ”explain the life cycle of an application.

2.  Explain to your client the medical exam and inspection process.

3.  To ensure the best exam results, encourage your client to:
f f l h h• fast for at least 12 hours prior to the exam.

• avoid foods that are high in salt.
• avoid alcohol for at least 8 hours before the exam.
• avoid strenuous exercise for at least 12 hours prior to the exam.
• avoid tobacco for at least one hour prior to the exam.
• bring a list of all current medications, including dosages, name, address, and phone number of the 

physician prescribing the medications.
• If a stress test is required, advise your client to wear comfortable clothing and athletic shoes.

Provide your client with “Paramed Exams – Helpful Hints”.  [Next Slide]

4.  Fully answer all questions on the application, and use your client’s full 
legal name.
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Through the application process, g pp p
remember to:

5.  Write legibly using black ink.  Take your time and write the information so 
that it can be readthat it can be read.

6.  Document Aviation, Avocation, and Foreign Travel. (Check with Imeriti at 
time of application for specific forms.)

7   M k   th  li ti  i  i d b    li t  d th  7.  Make sure the application is signed by you, your client, and the 
policyowner(s).

8.  Foreign citizenship of client—make sure to address country that client is a 
citizen of, provide copy of visa (type and expiration), provide copy of 
green card, or supply green card number.

9.  Complete the Part 2, medical information section of the application:
• The frequency of the condition; date of diagnosis, treatment given, and by whom.  Give start and stop 

dates, if recurrent.,
• Use concrete terms—Be specific about treatment and medications, using accurate spelling, dosage, and 

reason for medication
• Provide details of all treatment—Give start and end dates all medical treatment for the past 5 years.
• Provide physician information—List full names, addresses, and phone numbers for all physicians 

consulted.
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Application FormsApplication Forms
Application (Part 1) 

Signed by Agent, Proposed Insured, and Owner. 
When applicant is a child, the parent must sign as the Proposed Insured on all When applicant is a child, the parent must sign as the Proposed Insured on all 
forms. 
When a business is the Owner, an officer other than the client MUST sign the 
application as 
Owner. Include his/her title when signing for the business. g g
When the Owner is a Trust, the application MUST be dated after the Trust date.  
Include tax ID#.  All trustees should sign the application. 
If a corporation is the owner, make sure to include tax ID#.

N M di l (P  2) Non-Medical (Part 2) 
At most, complete all doctor information and impairments; these two items will 
shorten the underwriting process.

HIV Consent HIV Consent 
Have correct form numbers for the resident state of the applicant.

HIPAA Authorization 
Signed HIPAA Authorization Formg
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Application FormsApplication Forms
Replacement Form(s) 

Verify proper forms for the state in which this application is being signed and 
delivered.

Questionnaires 
Special questionnaires may be required for some activities. 
Imeriti can assist you with the correct form.

1035 Forms 
Please submit originals.

State-Specific Forms State-Specific Forms 
Proper forms for the state in which this application is being signed and 
delivered.

Financial Information Financial Information 
When a business is the Owner, please include business financial statements to 
include Balance Sheets, Income Statements, and Cash Flow Statements (if 
available) for at least the last two years to demonstrate a track record for the 
company.
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Application FormsApplication Forms
Cash with Application 

Checks need to be made payable to the Insurance Company. 
Ensure your client’s coverage is bound by verifying with Imeriti the specific Ensure your client s coverage is bound by verifying with Imeriti the specific 
rules for each Carrier. 

Completed Temporary/Limited Insurance Agreement when submitting cash with 
application.

Underwriting Requirements: 
IMERITI or Insurance Carrier WILL schedule the paramed, labs, EKG, and all 
medical requirements.

U i l Lif  CUniversal Life Cases:
NAIC regulations require the illustration to be dated on or prior to the 
application signed date. 
If a signed illustration is not collected at time of application, a Certification of 
Non Illustration or Acknowledgment of Non Illustration must be completed  Non-Illustration or Acknowledgment of Non-Illustration must be completed. 
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Life insurance offers a potentially powerful 
combination of benefits protections andcombination of benefits, protections and 

advantages

I wish to Thank You for attending.
And now, Questions

F  C  D i  d Lif  P d t i tFor Case Design and Life Product assistance,

contact an Imeriti Representative at 800.921.3100
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