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Disclosures

Investment and Insurance Products and Services are not FDIC/NCUA/NCUSIF insured, not insured 
by any Federal Government Agency, not bank or credit union guaranteed, and may lose value.

Imeriti, Inc. and its employees do not provide tax or legal advice.  This commentary is not intended 
to be, nor should it be construed as, tax or legal advice. 

As with all matters of a tax or legal nature, your clients should consult their own tax or legal counsel.
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Underwriting processUnderwriting process.

Through their underwriting process  insurance companies Through their underwriting process, insurance companies 
classify or rate insureds by their risk characteristics:
◦ Health
◦ Occupation

Avocations◦ Avocations
◦ Gender
◦ Habits (e.g., whether or not the insured smokes or drinks)

Depending on the rating, premiums may be based on 
“standard” or “preferred” mortality charges or multiples of 
up to 5 or more times the standard mortality charges.
Insurance companies base their mortality assumptions 
on the experience of large groups of peopleon the experience of large groups of people.
◦ Mortality tables exhibit the average relative number of persons who survive, 

or who have died, at the end of each year of life.
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General (Generic) Underwriting

Handout available
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General (Generic) Underwriting

Handout available
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Financial Underwriting

What Is Financial Underwriting?

◦ Financial underwriting is the analysis of an individual’s financial 
situation, which takes place every time a life insurance case is 
underwritten.

◦ The purpose of this evaluation is 
to determine the need for insurance and 
to make sure the amount of insurance applied for is reasonable and in line 
with the insured’s needs.
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Financial Underwriting

Handout available
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Financial Underwriting

Handout available
9



General Underwriting

Cover Letter: 
◦ A cover letter is an excellent way for you to clarify a situation or 

provide the underwriter with additional information about your client  provide the underwriter with additional information about your client. 
If you have information that will give a more complete picture of the 
person or present a favorable impression, do not hesitate to submit it

h h ld l i l d ?What should your cover letter include? 
◦ Highlight the factors that would not be developed through the 

application, current exam, attending physician statements, or an 
inspection report.p p

For example, if your client has a history of a heart attack, highlight the 
favorable lifestyle changes that he/she has made since the event—weight, 
cholesterol and blood pressure control, smoking cessation, a daily aspirin, 
and exercise 3 times per week.
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Fact Finder

Handout available
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Life insurance offers a potentially powerful 
combination of benefits protections andcombination of benefits, protections and 

advantages

I wish to Thank You for attending.
And now, Questions

F  C  D i  d Lif  P d t i tFor Case Design and Life Product assistance,

contact an Imeriti Representative at 800.921.3100
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