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Imeriti, Inc.

Life Insurance Overview
Session 6: Client Underwriting

For Agent Use Only — Not for dissemination to the public.



Disclosures

Investment and Insurance Products and Services are not FDIC/NCUA/NCUSIF insured, not insured
by any Federal Government Agency, not bank or credit union guaranteed, and may lose value.

Imeriti, Inc. and its employees do not provide tax or legal advice. This commentary is not intended
to be, nor should it be construed as, tax or legal advice.

As with all matters of a tax or legal nature, your clients should consult their own tax or legal counsel.



Which is the Right Choice?

Product

Level Term/
Term with ROP

Life Insurance:

Description

Term insurance is oest suitea for a temporary need that wil
expine O me time in the future. Term insurance may also e
appropriate for young people who cannot afford permanent
insurance. Term with retumn of premium is attractive beca
at tne eng of the tarm, al premiums are returmea if no deamn
penefit nas oeen paid owr.

Highlights

sTemporary Insurance Protection
*Lowest initial cost

*NCrE COVENIGE DEr prEmUim
aolar

Fixed
Univerzal Life

Fixed UL is affractive 1o CUsTomers accustomea fo receiving
perodic interest on their inancial investments. Some want the
luxury of an increasing dearn benefit. Otherns it to focus on
the cash vae owilg-up for future neegs. Al want guarantesd
coverage for iife at o fiwea price with premium and ceatn
oenefit flexbility

v of premiums
v of deatn benefit
way Provide:
#Fixad premiums for ife
=Cash value ascumuiation
«Coverage for life as long
as premiums are paid

Whale Life With whole life, the customer can permanently fransfer the risk *Fixed premiums for life
af premature dearn fo the inwrance compeany. Wnole life is *Cash value accumulation
generally bought by conservative clients interested in sGuaranteed cash value
long-term security and premium that's fied for He. *coverage forlife as ong as
premivms are paid
Indexed Indexea UL offers aeath beneft protection with policy casn *Flexibiity of premiums
value interest credit linked to the performance of one or *Fiexi of deatn benefi:

Universal Life

more stock market indices (e.g. 5 & P 500 Index).

*May provide:
*Fixed premiums for e
=Cash value accumuiation
=Coverage for iife as long
as premiums are paid

Single Premium
Univerzal Life

single payment ife & generally soid as a way fo protect
customer's estare and incredse it vaue at tne same time.
mamy customens are conservative investors between 55 ana
85 yeors old. Thney have a nest egg 1o pass on 1o children,
otner family members, or charity.

sIncreased esfate vaue
*Tax-gefemed gain in contract
stz income tax o beneficiary
=safety of medical proviions

Other Life

Otner aptions for direct stock marker panicipation incude
wvariable Universal Life (VUL) products, which may be
discuszed in further detall with your licensed Representative.
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Underwriting process.

e Through their underwriting process, insurance companies

classify or rate insureds by their risk characteristics:
o Health

o QOccupation

o Avocations

o Gender

o Habits (e.g., whether or not the insured smokes or drinks)

e Depending on the rating, premiums may be based on
“standard” or “preferred” mortality charges or multiples of
up to 5 or more times the standard mortality charges.

e Insurance companies base their mortality assumptions
on the experience of large groups of people.

o Mortality tables exhibit the average relative humber of persons who survive,
or who have died, at the end of each year of life.

¢
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General (Generic) Underwriting

Mo Micoting Usae

BEST
Bast Ratas

5 years

BETTER
Preforrad Rates

Lisually 2 yaars

GODD
Prefarred and Standard

Lisually 1 year

Famlly History

Mo cardlovaseLlar or cancar In
parants or Siolings batora aga 60

Mo cardlovascular or cancar daath
In parants batara the age of &0

Mo cardivascular death of mara
than ona parant batora e age of 60

Avlatlan / Awocatlon
‘Espuming e ooy

fr be avaided is nof Hg
O MRSy Eaurce af mepenus

Lisually avallabla with a fat axira or
gz luslon

Avallable with a flat axtra or
aazlusion

Avallabla, bl may hava & Tlat adra
ar excluslan

Elood Pressura

Currant BP cannat axcasd 140085,

iy wiry oar 80 nat avallabla with
traatmeant.

Currant BP cannat exeasd 14040,

iy vary ovar a0, with or without
Craatmeant.

currant BP cannat exeasd 155794,
IMidy wary ovar 80, WA treatmant

Cholastarol or
CholestarolHDL Ratlo

Maximum 220, HOL ratlo not 1o
awcaad 5.0 (wIth ar without
medication)

Maximum 250, HDL ratlo not 1o
wazead 6.0 (With or without
madication)

Mazimum 200, HOL ratlo not 1o
acead 8.0 (with ar wihaut
radication)

Cancer History

Mol @vallable, Posalble ea:aption:
Bagal call canear (2king

Mot avallable, Possible exception:
Bagal call cancar (sking

Lisually avallabla artar 7 yrs. Tor
most carars

Bhould you have amy questions, pleass contact your Brokerage Ganernal Agancy.

[ Handout available ]

Heart Disaasze Mot Avallable Mot Avallable LisLally not Aval kbl
Driwing History Mo DU, recKlass driving, or Mo DU, recklees driving or Mo DU, reckless driving or
SUSpansian Tor 5 yrs. SUSpansian Tor 5 yrs. SUSpansian Tor 2 yrs.

o
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General (Generic) Underwriting

Maximum Build Chart

HEIGHT
Mala/Femals Prefarmad Plus Prafammad Gtandard
50" 145 161 180
51" 149 165 183
52" 153 170 147
543" 158 175 2
i'q” 162 180 209
85" 166 185 215
56" 170 140 220
i 176 1495 225
5" 182 200 230
5'a" 184 205 235
510" 193 210 242
511" 194 216 251
0" 205 222 256
f'1" n 220 264
g'2" 216 236 m
f'3" 222 243 74
f'4” 227 250 28k
B 213 257 243
" 234 264 ao0

[ Handout available ]




Financial Underwriting

e What Is Financial Underwriting?

o Financial underwriting is the analysis of an individual’s financial
situation, which takes place every time a life insurance case is

underwritten.

o The purpose of this evaluation is
- to determine the need for insurance and
- to make sure the amount of insurance applied for is reasonable and in line
with the insured’s needs.



Financial Underwriting

Purpoza

Parzaonal Insurancs—Raplacameant
of Incomae

Formulas and Guidelinas
A[IE Factor times Income

20-35 2010 30
J6-40 1510 25
4145 14 1o 20
45-450 1210 20
51-54 101015
R0-64 Tl

§3-70 41010

70+ 4105

Partinent information in a cover lattar
to accompany the application
& eover letter explaining:
* Purposa and nead for covaraga's
# How amount was d starminsd
# Datails on sarned and unsarmed income

Children's Covarags

Up to 50% of parsnts’ covarags

*Some carrisrs only offer maximum of
F250,000, Check with your BGA for details.

+ Mead for coverage

If thers is more than one child in the family,
they should all be insured for similar amounts,
If not, an explanation should ba givan.

Dbt Protection (Personal)

100% of homsa |oan
S0% to 75% of loan balance for
othar types of lnans

+ Reason for loan

+ [ration and amount of loan

+ |dantity of lendar

+ Status of loan (panding or approved

Dbt Protection (Business)

S50% to 75% of loan balance

Same as parsonal lcan with the addition of;

= Business financial statarmants

+ Explanation of why the propesed insurad is
key to the dapt repeymant

Charitable Contributions

Based on contribution history and personal
neads having bean mat

# Datails of association with charity

+ Dtails of parsonal ingurance

+ [Digtails about organization if not well known
+ Organization's tax-exermpt nurmber

# Raagon for purchase

Kay Parson

Up to 10 tirmas annual incorms

+ Diegeription of why this i= a key parzon
+ Details of coverage on othar key staff

Othar details:
* Froof of total compansation
+ Employment contract

[ Handout available ]

o
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Non-Working Spause

L p to ana-half of working spause coverage
with @ maximum of 1,000,000 In mast cases,

* Warking spouses annual Incoma
= Warking spouse's 1otal ine of coverags

* [T applyIng for mare than $1,000,000, Includs
datalls as 1o why, numbar of chikiran, i,

e of ownarship timas corparata valus
{falr markat valus)

» Datalls of ownarship

= Markel valua of businass

« Datalls of ather awnar's INsurancs
« Status of Buy/Sell Agraamant

Othar detalls:

+ Business Financlal Stataments |:|I'Iﬂ]|'|'|ﬂ
statement and balancs shet)

= Ditalls of Buy/Sall Agreamant

Estata Planning

Esfata valug approclation at & pereant tar
one-nafl tha graatest Ife axpactancy or & to 10
vears

+ Dafalls of Insurance In farcs and applisd Tor
+ Flnanclal advisors who have bean consu fad
(names and phone numbars)

Othar detalls:
+ Parzonal balance shest
« Estata Planning Analsts

Each carrlar nas ms own spacifle guidelings.,

Handout available




General Underwriting

e Cover Letter:
o A cover letter is an excellent way for you to clarify a situation or
provide the underwriter with additional information about your client.
If you have information that will give a more complete picture of the
person or present a favorable impression, do not hesitate to submit it

e What should your cover letter include?

o Highlight the factors that would not be developed through the
application, current exam, attending physician statements, or an

inspection report.

- For example, if your client has a history of a heart attack, highlight the
favorable lifestyle changes that he/she has made since the event—weight,
cholesterol and blood pressure control, smoking cessation, a daily aspirin,
and exercise 3 times per week.



Fact Finder

&
5 LIFE INSURANCE Fact-Finder
el he 40 pessesl noematn prolecied by HIRAA regalon:
Bgent:  Name E-Mall address
Telephone

Proposed Insured:

Name Name
Diate of Birth Deaz oF B
IHFORMATION FOR INSURANCE PROPOSAL

Siale of Residence | lssus:

Plan of Inswance requesied:  Indvidua D Tem, ¥rs: o w O WL [=JN1R o L
@ RORP Tem, ¥rs.
Sumivorship: O su O s O svuL
Deat Benedt Amount: 3 or Expecied Premium Pyt §
Premium Frequency: © Annua © Semi-ann © Quanety i Menthly
Pay Sremiu & Continuaus foe L] © &ofyrs: i ToAge 5
5
Deam Senedl: [indicale s=iection far easn canegory]

. Benefit Ogien: © Level
0 Increasing [Base dzath benefit pus cazh acourmuiation]
. Deamn Benedt calculation

2

Guaraniss to Age

o000
2
5
=1
g

i
@
i
m
i
5
o
-3

WOVLnan at Age or Year
G. Non-Gusramzed Infenest Fiate [3.0% min. - 8.0% max] -far WLorvULenly %

LastWiiLoan at Age or Year:

Proposed Insured's information: M Eunuorzhip, comziets for bolr saapozed heued]
Higoing use: © None

i) Cigarettes, Cigars, Pipe. Op, Chew, Nizotine Gum, Omer [crole applicable] - quantitysrequency of use:
Former WiGotine Use- List e300 type, olanily and flEuency usen, and dae of @stuse:

Built: Height: feet inches Wizight pounds

Bilood Pressure and Chokesteny

Lalest P reading: i Latest total cholesterci: mg, Latest cholesterodHDL radio:

Are you cumenty taking any meaicaton [} 0 Yes, mameof medication]s)
Ane: you cumenty taking any megicadon for cholasirol? O Ko © Yes, mame of medicationfs)
Drwving History: Have you had any of the feliowing motor-wenicle-related ingdents in e past 10 years?
@ Mowing viciation ) Recidess drving £ DWW or DU 0 License suspension or rvoied

Frovide dales, detals:

LIFE INSURAMCE Fact-Finder

£ gevsgnel Ivoemmaton prolecied by KISAR segairdons

Proposed Insured's information. confinued:  1r-sustrsie, compee tar boh propazed Insarez]

Megical Hisiory, continued:
List datzs, diagnoss, details, treatment far any condiion checksd on previous page:
* IFCancer, plssse provide: Dale, Type

?

@
2
™

a
!
LS

* F Disbeles: omn o Aige ot Onset:, A1C score:,

Prescripfion Medicatons: Piease It any prescripion medications, dosage, and purpose ¥ ot listed previousiy

Family History: [Family hisiory is a consigeration for sach ra
T YOUT KNOWIEGQE 15 N2ne any Famiy history (parent of s
canebrovascusr dsease, diatetes, of cancer?

Mo 0 Yes

1yes, peonide full oetails with impairment, age at cnset and age &t teat if deceased
£ Father

O Momer

© Sipiing:

Auiation | Avecation:
N the past 5 y2ars Nave you o 40 you iNtEnd bo paricipan in any of the aciivites isied?
O Manz O Rying © Radrg O skydwing O Seua dving o other

Defsil

Cilizensnip | Residency | Travel
LS. Cilizerr © Yes © Mo, iizen o
I ng, provide type and expiration date of visa, green card siatus, and length of time in USA

Ay future plans to five of travel outside the USAT  [cnerx feganing state compliance prior 1o completing any appicstion(z)]
o m ) Yes, prowioe pUFpose, cilies, countries, Pequency. and duration:

[Cioes Proposed Insured have cument Life Insurance coverage? D Mo © Yes, please provide the following for each policy:

Disth Beresit &mzurt Irsurere Campany Pulizy Tz Yo b g Reting Wl rewine

rapince picy?

Medical Hisioey: Harve you evar had, been it you had, or been treated for any of e congifions [sed? IF yes, check ail tnat appy:
) Acquiredimeune defoisncy symdrme or =] 3 Kidney deme=e
AR {005 reied complex) ] O Lape
D) Nokdl stume =] O Whibiie scierosis
3 lizheimer ddsmentiaicogrive i=pament [} 3 Pesphenl wsain: duesse
i hstma O Episzry i Rreumsicd areriz
© Cancer® 0 Feertmamuriche dzeeze © Seepsgne
0 Cirrosis 0 Fepsifis O S
) COFD € infemel oan bensglart © Cker
) Comnery eriery or cevebronmzcuder disease O ireguiar itak

Notes / Commens:

List dates, diagresss, detai's, treaiment for any condition checkad above - frext page]

or assistance with underwriting or illustrations, Fact-Finder may be scan/emailed or faxed to Imeriti;
quickguotes@imeriti.com
Fan: 866-592-7974

Questions or additional assistance, please call Im

[ Handout available
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Life insurance offers a potentially powerful
combination of benefits, protections and
advantages

| wish to Thank You for attending.
And now, Questions

For Case Design and Life Product assistance,

contact an Imeriti Representative at 800.921.3100
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