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Disclosures

Investment and Insurance Products and Services are not FDIC/NCUA/NCUSIF insured, not insured 
by any Federal Government Agency, not bank or credit union guaranteed, and may lose value.

Imeriti, Inc. and its employees do not provide tax or legal advice.  This commentary is not intended 
to be, nor should it be construed as, tax or legal advice. 

As with all matters of a tax or legal nature, your clients should consult their own tax or legal counsel.
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Maybe it’s time for a life insurance y
policy review.

The goal of a policy review is NOT to “sell” a new productThe goal of a policy review is NOT to sell  a new product.
◦ It is intended to make sure client’s current policy still meets their needs.

If a client has not taken a careful look at their life insurance 
policy lately  they could be:policy lately, they could be:
◦ Leaving an inadequate death benefit for their beneficiaries.
◦ Risking a policy lapse because of growing fees and/or cost of insurance.
◦ Missing an opportunity to may their policy part of their overall financial 

strategystrategy.

A policy review can help find – and fix – any pitfalls, before 
they become a problem.
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Maybe it’s time for a life insurance y
policy review.

How does a policy review work?How does a policy review work?

It’s as simple as answering a few questions.
Let’s:
◦ Gather some information about your current coverage.
◦ Evaluate your current policy and insurance needs.
◦ Look at options, including keeping your existing coverage.
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Why Insurance Policy Reviews?
Help keep your goals on track.
◦ Do you still have the same needs as when you first bought coverage?◦ Do you still have the same needs as when you first bought coverage?
◦ Can your needs be met more economically?

With the passage of time, life changes, and so does what life 
insurance can help you protect.insurance can help you protect.
◦ Change in marital status
◦ New home
◦ Children / Adoption
◦ Job promotion / job change
◦ Taking on debt
◦ Planning for college
◦ Planning for retirement
◦ Receiving an inheritance
◦ Changes in your business if you’re a business owner◦ Changes in your business if you re a business owner
◦ Increased / decreased debt load
◦ Changes in health

Help you plan for events down the road.p y p
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Why Insurance Policy Reviews?
Step 1:  Schedule an appointment.
◦ Do you have life insurance? - Not the best question ◦ Do you have life insurance? Not the best question 

Better way:
◦ Has your life insurance coverage kept up with your life?
◦ When was the last time you looked at your policy?

It’s been a while since you bought your policy, and perhaps your circumstances have changed.
There’s also been some innovations that may reduce your premium or give you more coverage.

Step 2:  Gather data.
◦ “What’s new?”
◦ Ask our client whether they’ve had a major life event lately [see previous slide]◦ Ask our client whether they ve had a major life event lately [see previous slide].
◦ Use a Personal Financial Inventory / Fact Finder to help get a snapshot of client’s 

situation.
◦ Conduct an underwriting review – client’s health plays a major role in their insurability.

Ask if they have had any significant changes to their health since they purchased their policy.

C d t  b fi i  i◦ Conduct a beneficiary review.
◦ Request an Annual Statement.
◦ Request and obtain an in-force policy illustration.
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Why Insurance Policy Reviews?
Step 3:  Evaluate the data.
◦ What to look for in an in-force illustration:◦ What to look for in an in-force illustration:

What is the policy’s current death benefit?
How much premium is your client paying each year?
If your client continues paying only this amount – and nothing else changes – for how long will 
the policy remain in force?
At your client’s current premium level  for how long will the policy remain in force if the cost of At your client s current premium level, for how long will the policy remain in force if the cost of 
insurance goes up and interest rates decline?
What will the policy’s net cash surrender value be at the end of the year?

Step 4:  Present your findings.
“Th   d ”◦ “Then ... and now”

Step 5:  Looking at your options.
◦ The policy review may show that the current insurance meets the client’s needs.
◦ Or  it may find that a different type of policy may be a better fitOr, it may find that a different type of policy may be a better fit.
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Life Insurance Policy Evaluation
With an understanding of the client's goals and 
objectives for their life coverage  we might look at: objectives for their life coverage, we might look at: 

VUL conversion to protect against cash value loss 

Using existing cash value to guarantee a higher death benefit and Using existing cash value to guarantee a higher death benefit and 
reduce premiums 

Identifying more appropriate policy alternatives for coverage 
protection  such as permanent and term combinations protection, such as permanent and term combinations 

Policies designed to provide for: 
◦ 1) College Funding 
◦ 2) Supplement Retirement Planning 
◦ 3) Equalize Inheritance 
◦ 4) Wealth Transfer / Estate Planning
◦ 5)  Key Person / Business Continuation
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Life Insurance Policy Evaluation
Possible reasons to exchange a policy:

Policy does not meet client’s objectivesPolicy does not meet client s objectives
◦ [see: Life Insurance: Which is the Right Choice?]
◦ [see: Insurance Types / Client Objectives]

Secondary guarantees
◦ Based on a fixed premium structure, the universal life death benefit can be guaranteed, as 

long as the premium is paid according to schedule.

Lower mortality expenses
◦ Many new policies have lower mortality expenses than existing policies, thanks to today’s 

longer life expectancies and universal life policies offering more underwriting classes. It 
pays to compare the mortality charges relative to cash accumulation or secondary p y p y g y
guarantees.

Need to access more living benefits
◦ Clients’ concerns can shift from income replacement to outliving their money in 

retirement. They may need to look at policies that have other living options.

Company strengthCompany strength
◦ Check the most recent ratings, and the ratings criteria, of any company you are 

considering.
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Why Insurance Policy Reviews?
There may be other circumstances that may affect your policy.
◦ Your health:  Have you lost weight or stopped smoking?  Your health is a ◦ Your health:  Have you lost weight or stopped smoking?  Your health is a 

consideration when reviewing your life insurance policy.
◦ The economic environment:  Interest rates fluctuate and are quite different 

from where they were a few years ago.  These interest rate changes may play 
a role in the performance of your policy.p y p y

Examine your annual premiums:  
◦ How much are you paying?  
◦ Is the amount still within your budget?

Review the death benefit amount:  
◦ Does the death benefit provide you with enough coverage?
◦ Items that may affect your death benefit are cost of living expenses and any 

lif  life events.

Look at your beneficiary designations:
◦ Make sure your beneficiary designations are up-to- date.
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Why Insurance Policy Reviews?
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Handout available
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Handout available
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Life insurance offers a potentially powerful 
combination of benefits protections andcombination of benefits, protections and 

advantages

I wish to Thank You for attending.
And now, Questions

F  C  D i  d Lif  P d t i tFor Case Design and Life Product assistance,

contact an Imeriti Representative at 800.921.3100
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